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How To Get Your Real Estate License

Unlocking the Door to Real Estate:
Your Complete Guide to Getting
Licensed

Few  career  paths  offer  the  same  combination  of  independence,
earning potential, and personal satisfaction as real estate. Whether
you  dream  of  helping  first-time  buyers  find  their  perfect  home,
guiding  investors  toward  lucrative  deals,  or  building  your  own
brokerage, the journey begins with one crucial step: learning how to
get your real estate license. This process, while straightforward,
requires careful planning, dedication, and a clear understanding of
state-specific  requirements.  In  this  comprehensive  guide,  we  will
walk you through every stage of licensure — from meeting basic
qualifications  to  passing  your  exam  and  launching  your  career.  By
the end, you will  have a clear roadmap to earn your real estate
license with confidence.

Understanding the Prerequisites: Are
You Eligible?

Before you dive into coursework or exam preparation, it is essential
to  confirm  that  you  meet  the  baseline  eligibility  criteria.  While
regulations  vary  slightly  from  state  to  state,  most  jurisdictions
impose similar requirements. You must be at least 18 or 19 years old
(depending on your state), hold a high school diploma or equivalent,
and  have  a  clean  criminal  record  —  though  some  offenses  can  be
waived  or  expunged  with  proper  documentation.  Additionally,
applicants must be legal U.S. residents or citizens. Take the time to
visit your state’s real estate commission website, as it provides the
most  authoritative  information  on  real  estate  license
requirements  specific  to  your  location.

Checking Your State’s Specific Rules

Each state’s real estate regulatory body oversees licensing, and the
details can differ significantly. For example, California mandates 135
hours of  pre-licensing education,  while Texas requires 180 hours.
New York asks for 77 hours. Beyond education, some states require
fingerprinting,  background checks,  and proof  of  residency.  A helpful
first  step  is  to  compile  a  checklist  based  on  your  state’s  official
website. Search for “real estate license [your state] commission” and
review the “licensing” or “applicant” section. Bookmark this page
because you will return to it frequently.

Completing Pre-Licensing Education:
The Foundation of Your Career

The core of learning how to get your real estate license involves
completing  state-approved  pre-licensing  courses.  These  courses
cover  essential  topics  such  as  real  estate  principles,  property
ownership,  contract  law,  financing,  agency  relationships,  and  fair
housing  regulations.  Many  schools  offer  these  courses  in  several
formats: in-person classroom settings, live online webinars, or self-
paced  online  study.  Choose  the  format  that  best  fits  your  learning
style  and  schedule.  Most  students  find  that  mixing  reading
assignments  with  practice  quizzes  helps  reinforce  complex  legal
concepts.

Selecting a Reputable Real Estate School

Not  all  pre-licensing  schools  deliver  the  same  quality.  Look  for
schools that are accredited by the Association of Real Estate License
Law Officials (ARELLO) or approved by your state commission. Read
student  reviews,  ask  about  pass  rates  for  the  final  licensing  exam,
and inquire about support services. Prices for courses typically range
from $200 to $600. Some employers, such as national brokerages,
may reimburse your tuition after you join them. If you are goal is to
secure a real estate salesperson license as quickly as possible,
consider an expedited boot-camp style program, but be prepared for
intensive study.

What You Will Learn in Pre-Licensing Courses

Modules typically cover:

Property ownership and land use controls
Contracts, offers, and counteroffers
Financing and mortgage types
Real estate agency and ethics
Fair housing and anti-discrimination laws
Property valuation and appraisal methods
Real estate math and calculations
Environmental and disclosure issues

Taking diligent notes and asking questions during this  phase will
greatly  benefit  your  exam  performance  and  your  actual  work  later.
Many successful agents say the pre-licensing material gave them a
realistic preview of daily transactions.

Passing the State Licensing Exam:
Proving Your Knowledge

Once you complete your pre-licensing education, you will be eligible
to take the state licensing exam. This exam typically consists of two
parts: a national portion (covering general real estate principles) and
a state-specific portion (covering local laws and practices). The test is
administered by contracted testing companies like Pearson VUE or
PSI. You will need to schedule your exam appointment, pay a fee
(usually $50–$100), and bring required identification.

How to Prepare for the Real Estate Exam

Studying for the licensing exam demands a strategic approach. Many
candidates underestimate the depth of the test. Use the following
methods to boost your readiness:

Review your pre-licensing materials thoroughly — Focus1.
on concepts rather than memorizing every detail.
Take practice exams — Many online providers sell practice2.
tests that mimic the real exam environment. Aim for a
consistent score of 80% or higher.
Join a study group — Discussing tricky topics like agency3.
relationships or contract validity with peers can solidify your
understanding.
Use flashcards for key terms — Real estate has a unique4.
vocabulary (e.g., “fixture,” “encumbrance,” “amortization”).
Master these terms.
Focus on your weak areas — If you struggle with real estate5.
math, dedicate extra time to solving problems.

On  exam  day,  arrive  early,  stay  calm,  and  read  each  question
carefully. Most states allow you to take the test multiple times, but



you may have to wait a minimum period between attempts and pay
retake fees.

Submitting Your License Application
and Undergoing Background Checks

After passing the exam, the next stage is submitting your formal
application  for  licensure.  This  includes  completing  an  application
form, paying a licensing fee (often $100–$300), and providing proof
of  your  pre-licensing  education  and  exam  results.  You  will  also
undergo a criminal background check, usually through fingerprinting.
Some states require a separate state background check in addition to
the FBI check.

Common Pitfalls in the Application Process

Accuracy matters. Double-check that all names, dates, and course
completion  numbers  match  your  official  documents.  A  simple  typo
can delay your license by weeks. Also, be truthful about any prior
criminal  history.  Most  commissions review each case individually,
and failing to disclose an offense can lead to an automatic denial. If
you have concerns, consult an attorney or your state’s real estate
commission before applying.

Finding a Sponsoring Broker: A
Required Step for Licensure

In nearly every state, new real estate agents must work under the
supervision of a licensed managing broker. This means you cannot
immediately  open  your  own  brokerage.  You  must  find  a  sponsoring
broker who agrees to oversee your transactions, provide training,
and handle legal compliance. This relationship is essential — not only
for your license activation but also for your professional growth.

What to Look for in a Brokerage

When exploring brokerages, consider factors such as:

Commission split structure (how your earnings are divided with
the broker)
Training programs (many large firms offer new-agent training)
Office culture and support staff
Technology tools (CRM software, transaction platforms)
Marketing assistance (lead generation, advertising)

Attend interviews and ask  about  mentorship  opportunities.  Some
brokerages  assign  a  senior  agent  to  guide  you  for  your  first  few
deals. A supportive broker can accelerate your learning curve and
help you avoid costly mistakes. Remember, you are not obligated to

stay with your first broker forever. You can transfer your license later
as your career evolves.

Activating Your License and Taking
the Next Steps

Once  your  application  is  approved  and  your  sponsoring  broker
submits the necessary paperwork, your real estate license is officially
issued. Congratulations — you have learned how to get your real
estate license and achieved your goal! But the learning does not
stop here. Most states require continuing education every licensing
cycle (usually 2–4 years) to renew your license. Additionally, new
agents must often complete mandatory post-licensing courses within
their first year.

Building Momentum as a New Agent

Now that  you are licensed,  focus on activities  that  will  generate
income and establish your reputation:

Develop a business plan — Set monthly goals for leads,1.
showings, and closings.
Create a sphere of influence list — Contact family, friends,2.
and past acquaintances to announce your new career.
Leverage technology — Use a CRM to manage contacts,3.
automate follow-ups, and track transactions.
Attend local networking events — Connect with mortgage4.
lenders, home inspectors, and other industry professionals.
Seek mentorship — Shadow a successful agent on deals and5.
ask for feedback.

Real  estate  is  a  relationship-driven  business,  and  your  first  year  is
about earning trust. Stay persistent, be patient, and always act with
integrity.

Conclusion: Your Real Estate Career
Starts Here

Obtaining  your  real  estate  license  is  a  rewarding  milestone  that
opens the door to a dynamic profession. While the process may seem
daunting—from  meeting  qualifications  and  completing  pre-licensing
education to passing a rigorous exam and securing a broker—each
step is designed to ensure you are well-prepared to serve clients and
navigate complex transactions. By following the steps outlined in this
guide,  you  can  confidently  master  how  to  get  your  real  estate
license  and  embark  on  a  career  that  offers  flexibility,  financial
reward, and the satisfaction of helping people achieve their property
dreams.  Start  today,  and  take  your  first  step  toward  becoming  a
licensed  real  estate  professional.


